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JOHN' ROMANS,
President and CEQ,
BioMedix Vascular  joun

Solutions, Inc., talks
to Future Healthcare.
about what differ-
entiates BioMedix
telemedicine-based
disease management
products and
services from
its competitors
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FH What is the level of difficulty
for implementation?

JR Innovation always requires educalion. That
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= ! JOHN ROMANS CEO and President, BioMedix Vascular Selutions, Inc,, oversees operations and the strategic direction of the Com-
pany. Mr. Romans has been a founding principal in several technology-based ventures and is an experienced entrepreneur with
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a track record of developing and implementing innovative business models in emerging telecom, energy and healthcare markets
Mr Romans received his B.A, from Williams College and an MBA from the Wharton School of the University of Pennsylvania
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